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THERE IS A WELL-KNOWN 
“curse”, attributed to the Chinese, which in-
vokes, “may you live in interesting times.”  
With pea and lentil tariffs in India and a canola 
seed and pork ban in China, Saskatchewan 
exporters are indeed living in interesting times.  
STEP members have told us that these market 
access issues are the primary barrier to future 
export success.  Indeed, international head-
winds have already caused a significant de-
crease in the volume and value of these prod-
ucts, which are sought after in these markets.                                                                                                                                        

Trade policy and international relations are 
a federal government responsibility and, in 
concert with our provincial government and 
industry partners, we have been urging im-
mediate action.  We have also been exploring 
new services to help guide exporters through 
the international quagmire, including finding 
new and expanded markets for their goods 
and services.  This is being done as part of 
our strategic planning process, which includes 
comprehensive input from members, stake-
holders, and the expert staff at STEP.  As ex-
port markets open and close, STEP must con-
tinue to evolve its international focus.   

Delivering new or enhanced export pro-
grams and events is another way we to ad-
vance exports.  This includes continuing to 
help connect Saskatchewan business to the 
world through Canada’s Farm Progress Show, 
which takes place this month in Regina.  STEP 
members are considered world leaders in pre-
cision dryland farming technology and this 
event provides the perfect venue for this sec-
tor to show case their capabilities.  The mem-
bership directory contained in this publication 

highlights a cross section of STEP members in 
this sector who will participate in the show and 
will market their goods across the world.  We 
look forward to welcoming a number of inter-
national buyers and guests to Saskatchewan 
during the show as we take this opportunity to 
connect buyers and sellers.  

Enjoy the show and the summer season 
ahead.   

  
  

We have also been  
exploring new services to  
help guide exporters through 
the international quagmire, 
including finding new and 
expanded markets for their 
goods and services. 
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WENDELL  
ESTATE HONEY 
named SIAL finalist
Congratulations to Wen-
dell Estate Honey Inc. for 
being an award finalist 
for the first edition of 
the Alizés Awards held 
in conjunction with SIAL 
Canada 2019. The award 
celebrates excellence in 
the work accomplished 
by Canadian agri-food companies who have 
distinguished themselves in international 
markets. The award was presented by The 
Agri-Food Export Group Quebec – Canada 
(Export Group) and Farm Credit Canada, the 
events lead partner.  

Congratulations as well to Evova Foods 
Inc. (Todd’s Protein Crisps) who were recog-
nized at the SIAL Innovation Awards. Their 
snack product was recognized by award ad-
judicators as one of the top ten most innova-
tive products based on innovation platforms 
including recipe, packaging, manufacturing 
and process. 

PARAGON 
award recipients
Two STEP members were recently recognized 
at the 2019 Regina and District Chamber of 
Commerce Paragon Awards. Cellstar Interna-
tional Group received the Award Achievement 
Award while Conexus Credit Union won the 
Business of the Year Award. 

AGT 
becomes private company 
Regina–based AGT Food 
and Ingredients is back 
in private hands after 
more than a decade 
on the Toronto Stock Exchange. CEO Murad 
Al-Katib led the shareholder group in the bid 

to take the company private. The company 
was recently delisted from the TSX as it be-
came a private entity. 

“We’re going to focus now on that innova-
tion platform,” Al-Katib was quoted in recent 
news reports. “We’re focused on an inte-
gration of infrastructure, grain handling, val-
ue-added processing and distribution. This is 
the strategy that we’ve had and (our backers) 
have agreed that it’s the right strategy.”

AGRIBITION 
unveils new rodeo 
The Canadian Western Agribition (CWA) recent-
ly announced the event will be home to the 
Maple Leaf Finals, 
a new professional 
circuit finals rodeo 
in Canada. The 
event will feature ten of the top contestants 
in each of the seven major rodeo events com-
peting over four nights for over $100,000 in 
prize money.

“Western culture has been a key piece of 
the foundation of Agribition for almost 50 
years,” says CWA President Bruce Holm-
quist. “Rodeo has been a very important part 
of that and through the years have worked 
hard at growing the profile of the sport for 
both its fans and competitors.”

The two-year agreement with the Canadi-
an Professional Rodeo Association will en-
sure Canada’s newest rodeo finals will have a 
home at one of the most exciting rodeo atmo-
spheres in the country. Ticket for the Maple 
leaf Finals, and all programming, will go on 
sale in September.

SASKATCHEWAN
FARMLAND 
values continued steady climb 
Average farmland value in Canada continued 
its steady climb in 2018, driven by fewer, but 
more strategic investments by producers. 
The average value of Canadian farmland in-
creased 6.6 per cent in 2018, following gains 

of 8.4 per cent in 2017 and 7.9 per cent in 
2016, according to Farm Credit Canada (FCC)’s 
2018 Farmland Values Report.

 In Saskatchewan, average farmland values 
increased by 7.4 per cent in 2018, following 
gains of 10.2 per cent in 2017 and 7.5 per 
cent in 2016.

In all provinces, except for Nova Scotia and 
Newfoundland and Labrador, average farm-
land values increased. Quebec experienced 
the highest average increase at 8.3 per cent, 
followed by Saskatchewan and Alberta, both 
at 7.4 per cent, and British Columbia at 6.7 
per cent. The rest of the provinces were be-
low the national average with Prince Edward 
Island’s average increase at 4.2 per cent, 
Manitoba at 3.7 per cent, Ontario at 3.6 per 
cent and New Brunswick at 1.8 per cent.

Extend your reach with 

MEDIA DIRECTORIES
Every company has a story 
and the media can be an out-
let to tell that story. Benchmark 
Public Relations publishes me-
dia directories for Saskatche-
wan and Manitoba that are an excellent tool 
to add to your media relations’ efforts.

Each directory contains listing of hundreds 
of media contacts in the province, including: 
daily newspapers, community newspapers, 
radio stations, television broadcasters and In-
digenous media. Each year the contact infor-
mation is updated so you will be able to reach 
the correct people in a timely fashion.

The Premium Edition includes an Excel 
spreadsheet that contains the key contact 
info from the directory. This spreadsheet is 
very user friendly and easy to navigate.

Visit http://benchmarkpr.ca/media-directo-
ries/ to order.

STEP members who have noteworthy news are invited to share that 
information with Global Ventures for our BIZNotes section. For further 
information or to submit content, please contact Heather Swan, Manager - 
Marketing & Communications at 306-787-7942 or hswan@sasktrade.sk.ca. 

BIZNOTES
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JUNE 2019
TRADE MISSION: IFT 2019
June 2-5 | New Orleans, LA

The Institute of Food Technologists (IFT) is 
the world’s largest food ingredient con-
ference and expo.  STEP is organizing a 
Canadian pavilion incorporating exhibitors 
from Saskatchewan and other provinces.  
With 24,000+ attendees from 75+ countries, 
IFT provides members with an opportunity 
to market to food manufacturers, research 
personnel, product development managers, 
distributors, importers, and food scientists.  
STEP will leverage this show to conduct 
market development work through network-
ing, gathering industry trends, and B2B 
meetings.   
Contact: Kira Novak, Trade Specialist, 
Agri-Value
306 787 5708 | knovak@sasktrade.sk.ca

TRADE MISSION: Uzbekistan 
June 8-15 | Tashkent, Uzbekistan

With the drivers of the old growth model ex-
hausted, Uzbekistan has recently launched 
an ambitious program of market-oriented 

reforms that were unprecedented in the 
country’s modern history.  The Govern-
ment’s National Development Strategy aims 
to transform the country by liberalizing the 
economy, reshaping the role of the state in 
the economy, modernizing the agriculture 
sector, strengthening governance, creat-
ing markets, and enabling private sector 
growth.  STEP’s Trade Mission will look to 
capitalize on the new focus in the market 
and be an early entrant to the market at an 
opportune time.  The mission will focus on 
AgroExpo, a leading agricultural trade show 
and exhibition for agriculture/food process-
ing industries.  STEP will also lead a pro-
gram of meetings, importer B2B meetings, 
trade show attendance, and rural visits.
Contact: Rob Ziola, Senior Director,   
Manufacturing
306 933 6557 | rziola@sasktrade.sk.ca

TRADE MISSION:  
Global Petroleum Show (GPS)
June 11-13 | Calgary, AB

GPS is the premier oil and gas event in 
Canada and attracted 45,000+ delegates 
last year.  Attendees are there to network, 
strengthen business relationships, and 
learn about opportunities in the upstream, 
midstream, and downstream sectors.  STEP 
will work with partners including Export De-
velopment Canada and the Trade Commis-
sioner Service to build in B2B meetings for 
STEP members.  
Contact: Ryan Niemela, Director,   
Technology, Services & Resources
306 933 6558 | rniemela@sasktrade.sk.ca

TRADE MISSION: Pulses and  
Commodities Mission to Algeria   
and Egypt 
June 24-28 | Algiers, Algeria and Cairo, 
Egypt
The mission will focus on special crops and 
commodities including oil seeds.  Algeria 

and Egypt are both showing growth for 
pulses and commodities.  Plant visits, one 
on one meetings, and product seminars will 
be organized as part of the program. 
Contact: Mortoza Tarafder, Director, 
Agriculture
306 787 9687 | mtarafder@sasktrade.sk.ca

AUGUST 2019
TRADE MISSION:   
Agricultural Machinery – Australia 
August 17-30 | Gunnedah, New South 
Wales (NSW) and Dowerin, West   
Australia (WA)
Australia is the second largest export 
market for Saskatchewan machinery.  Over 
70% of the exports from Saskatchewan to 
Australia are farm machinery valued at over 
CAD $51 million (2018).  The focus of the 
mission will include visits to a farm show 
in each region as well as meetings with 
importers, distributors, farm tours, dealer-
ship visits as well as a market update by the 
Consulate of Canada in Australia.
Contact: Simon Stewart, Trade Specialist, 
Manufacturing
306 787 9335 | sstewart@sasktrade.sk.ca

TRADE MISSION: Canadian Special 
Crops Association (CSCA) Convention
August 20-22 | Montreal, QC
Each year, CSCA brings together hundreds 
of processors, exporters, service providers, 
buyers and producers of pulses and special 
crops providing opportunities to network 
and discuss important issues affecting the 
industry.
Contact: Mortoza Tarafder, Director,   
Agriculture 
306 787 9678 | mtarafder@sasktrade.sk.ca  

TRADE MISSION:    
Farm Progress Show 
August 27-29 | Decatur, Illinois
STEP will lead a mission of agricultural 
machinery manufacturers to Farm Progress 
Show (FPS), the oldest and largest outdoor 
farm machinery show in the US.  The focus 
of the show is machinery for crop farming, 
livestock equipment and agriculture tech-
nology and includes field demonstrations 
for tillage, seeding, spraying and harvesting 
equipment.  STEP will organize a group 
indoor display at FPS and will look to intro-

UPCOMING TRADE EVENTSUPCOMING TRADE EVENTS

© The Institute of Food Technologists 

© Agrotech-Expo

© Global Petroleum Show
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duce STEP members into the Midwest US 
region as well as strengthening the position 
of those suppliers already selling into the 
region.

Contact: Rob Ziola, Senior Director,   
Manufacturing
306 933 6557 | rziola@sasktrade.sk.ca

TRADE MISSION:   
Saskatchewan Showcase
August 2019 – TBC | North Dakota
STEP will lead a multi-sector mission to 
North Dakota, with a focus on the oil & gas 
industry.  Saskatchewan and North Dakota 
have a natural relationship thanks to their 
proximity and shared access to the Bakken 
Formation.  At this event, STEP will organize 
market briefings, site visits, B2B meetings 
and networking opportunities.
Contact: Ryan Niemela, Director,   
Technology, Services & Resources
306 933 6558 | rniemela@sasktrade.sk.ca

SEPTEMBER 2019
TRADE MISSION: 
Public Works Expo 
September 8-11 | Seattle, WA 
In support of public works products and 
services, STEP organize a trade mission 
to display in the Public Works Expo (PWX).  
PWX provides a first-class multimodal 
learning experience designed for profes-
sionals at all levels and across the entire 
spectrum of public works.  Attendees will 
also spend time on North America’s largest 
exhibit floor for public works equipment and 
services.  
Contact: Simon Stewart, Trade Specialist, 
Manufacturing
306 787 9335 | sstewart@sasktrade.sk.ca

TRADE MISSION: Natural Products 
Expo East (NPEE)
September 12-14 | Baltimore, MD
NPEE is the largest natural products trade 
show with as many as 25,000 attendees 
and 1,500+ exhibits.  The show is a good 
platform to reach natural, organic, and 
healthy lifestyle buyers.  As part of the val-
ue-added programing, STEP will invite con-
tacts in the region to visit the STEP booth 
and provide a list of relevant exhibitors to 
members in advance to set up communica-
tion and follow up prior to the show. 
Contact: Kira Novak, Trade Specialist, 
Agri-Value 
306 787 5708 | knovak@sasktrade.sk.ca

TRADE MISSION: Livestock Genetics 
Trade Mission to Poland 
September 23-26 | Warsaw, Poland
STEP is organizing a trade mission for 
livestock sector members with a focus on 
genetics.  During this mission, STEP will 
also work with the Trade Commissioner Ser-
vice to set up a program for members.  
Contact: Mortoza Tarafder, Director,   
Agriculture 
306 787 9678 | mtarafder@sasktrade.sk.ca

For a complete list of STEP Incoming/Out-
going Trade Missions and Seminars, please 
visit www.sasktrade.sk.ca.  © Farm Progress Show

STEP is organizing a trade 
mission for livestock sector 

members to Poland from 
Sept. 23-26.

The Canadian Special Crops 
Association Convention will be 

taking place in Montreal 
on August 20-22.

There will be a trade mission 
from June 24-28 focussing on 

pulses and commodities to 
Algeria and Egypt.
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FOR YEARS, Andrew Potter has felt there 
were blue skies ahead for industrial hemp. 
Potter is the president and CEO of Blue Sky 
Hemp Ventures Ltd., incorporated in Alberta in 
2017 to pursue commercial opportunities for 
industrial hemp: a strain of the Cannabis sativa 
plant species that is grown specifically for the 
many industrial uses of its derived products.
“I first became familiar with industrial hemp 
while I was in university – some 20-plus years 
ago – and at the time I concluded there was no 
commercial opportunity, but was in awe of the 
immense potential of industrial hemp and that 
never left me,” Potter said. 

“After leaving a successful career in the fi-
nance and energy sectors, I decided i want-
ed to pursue something more entrepreneurial 
and that could make a difference to the world. 
Once I started brainstorming, industrial hemp 
came flooding back to me.”

Before starting the company, Potter reached 
out to a former colleague, Mike Rimell (current-
ly the company’s chief financial officer). The 
pair spent eight months exploring the com-
mercial opportunities of industrial hemp and 
talking to other hemp companies. Looking to 
add an agricultural expert to the team, Potter 
reached out to his wife’s cousin, Wilson John-
ston, to serve as the chief operating officer. 
Johnston is a long-time farmer and well-known 
agronomist. Potter said it wasn’t a tough sell. 

“After about five minutes of explaining the 
opportunity to him, Wilson was already bought 
in,” Potter said. “For years, Wilson has watched 
small to medium sized farms struggle to com-
plete. He immediately saw an opportunity to 
bring a high-value crop to farmers, and felt that 
if we successfully built a ’hemp system’ that 
could make use of the full plant, this could be 
instrumental in terms of adding jobs in small 

communities. Additionally, he was very excited 
about the concept of having our farming part-
ners as shareholders so they can realize more 
value than just selling us grain/biomass.” 

With a business concept and the agronomic 
expertise in place, the next piece was adding 
someone with the accumen to navigate the dif-
ficult world of trying to contract an emerging 
crop and the ever changing regulatory environ-
ment. Enter Devin Dubois, Wilson’s business 
partner in a digital based agricultural software 
company which BSHV’s employs. Blue Sky 
has since expanded the team to encompass 
17 talented individuals with plans to increase 
staffing to approximately 25-30 people over 
the next 12 months.     

Blue Sky focuses its operations on the three 
distinct value chains of industrial hemps.

The first is the “superfood” value chain, 
which sees Blue Sky take the hemp grain and 
turn it into de-hullled seed (also known as 
hemp hearts), hempseed oil and protein pow-
ders/flours. Potter noted that hemp is the “ul-
timate superfood” as it contains more protein 
and omegas than other plant-based sources 
such as flax or chia and has far less carbs.

The second value chain is cannabidiol 
(CBD). Potter said interest in CBD is “explod-
ing” due to the large number of potential health 
applications. The CBD market is projected to 
be worth more than $20 billion by 2022, largely 
driven by increased knowledge of health ap-
plications and easing of regulations domesti-
cally, and abroad. There are a large number of 
health applications ranging from anxiety to de-
pression, inflammation, acne, sleep disorders, 
heart disease and pain management.

Lastly, there’s the industrial products value 
chain, which primarily comes from the stalk of 
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A Better World, 
Fuelled By Hemp

Tracey Myers 
VP of Sales & Marketing
TMyers@blueskyhempventures.com
289-936-1965

Using cutting edge technology combined with deep 
farming relationships, we are harnessing the full 
potential of the hemp plant. This allows us to deliver a 
quality range of food, fibre, and nutraceutical products 
at a lower cost to our customers and to our planet.

www.blueskyhempventures.com
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the hemp plant. Potter said that once separat-
ed, the stalk has a very high value fibre which 
can be used in a range of industrial applica-
tions from rope and textiles all the way to use 
in bioplastics.

Potter said factor that makes Blue Sky stand 
out in the market is the company’s focus on 
whole plant utilization.

“Most companies entering the hemp sector 
right now are focussed exclusively on CBD 
as that is where the greatest profit potential 
is at the moment,” Potter said. “While there is 
nothing wrong with this approach, we believe 
our approach of monetizing the full plant will 
allow our company to be the low-cost produc-
er while minimizing the environmental impact.”

Potter noted that there are many environ-
mental efficiencies associated with Hemp 
farming. Hemp enriches the soil, tolerates a 
wide variety of climates and requires no pes-
ticides. One hectare of industrial hemp can 
absorb 22 tonnes of CO2 per hectare and it’s 
easy to double absorption since it’s possible to 
grow two crops per year. Hemp’s rapid growth 
(grows to four metres in 100 days) makes it 
one of the fastest CO2-to-biomass conversion 
tools available. Hemp can be grown to harvest 
on about half as much water as corn can.

Potter said that one of the Blue Sky’s great-
est successes so far is designing a very unique 
approach to broad-acre farming CBD.  

“A challenge with hemp varietals in Canada 
is that they are generally quite low CBD po-
tency and fairly costly to extract from,” Potter 
said. “Blue Sky has is developing a unique sys-

tem to address the many challenges of broad-
acre farming for CBD. Our planned commercial 
expansion is expected to facilitate up to 4,500 
tonnes of hemp biomass per year.

“In addition, our end-to-end processing fa-
cilities mean that we will have oversight and 
quality control on the entire process from seed 
selection to extraction. Blue Sky is GMP certi-
fied and is applying for EU-GMP certification 
- the most rigorous standard for manufacturers 
of medical products. The result is lower trans-
portation costs, higher CBD potency, quality 
guaranteed, and competitive prices.”

Potter said growth is on the horizon for Blue 
Sky. The company’s main facility, where the 
company currently de-hulls hemp seed, is lo-
cated in Saskatoon. The company will soon be 
starting construction on a major build-out of 
the facility to incorporate hempseed oil press-
ing, protein milling and CBD extraction. Blue 
Sky pre-conditions the hemp biomass offsite 
to prepare it for extraction and separates the 
stalk of the plant to separate the hemp fibre 
from hurd for industrial applications. This has 
been in demonstration mode for the past four 
months and the company is preparing for 
significant expansion. The company expects 
these projects to be completed by late fall 
2019.    

“Now that completion of our first facility is 
in sight, we are starting to shift our focus to-
ward global expansion,” Potter said. “Our vi-
sion from the outset was to establish a global 
network of hemp facilities focussed on whole 
plant utilization. As such, we designed a facil-

ity that was large enough to gain the majority 
of economies of scale but that was also small 
enough so that we could locate facilities in 
small towns close to the farmers.”

Blue Sky has been a member of STEP for a 
few months. As the company expands its op-
eration, its excited by the potential it sees in 
the membership as it grows 

“We are already seeing benefit of working 
with STEP to reduce our trade spend while in-
creasing exposure,” Potter said.

Some people associate industrial hemp and 
marijuana together because they both come 
from the Cannabis family. Potter said it’s im-
portant to understand that industrial hemp has 
a legal definition because the plant has been 
bred to contain less than 0.3% THC (the psy-
choactive substance found in marijuana). He 
said industrial hemp also has a wide range of 
applications, while marijuana is used primarily 
for the medicinal value of THC and CBD.    

In the past, hemp production has been 
blocked due to laws targeting marijuana. Pot-
ter said the legalisation of marijuana in Canada 
on Oct. 17, 2018 has had a mixed effect on 
Blue Sky’s operation.

“The legalization has been positive in the 
sense that exploding publicity for marijuana 
has had a spillover impact to drive interest in 
industrial hemp,” Potter said.  
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ROCKPAPERCOFFEE is creating 
quite the buzz on coffee row. With its unique 
blend of coffee roasted right here in Saskatch-
ewan, the company is helping customers start 
their days with a delicious cup of coffee and 
putting the province on the map when it comes 
to coffee production.

The company is the brainchild of Craig 
Campbell (owner of G3Tech) and Johnny Wurz 
(head of SunnyDale Farms Hutterite Colony). 

“With both of us coming from blue collar 
backgrounds, we thought that we wanted a 
coffee that would match our roots and what 
we feel is the backbone of Saskatchewan,” 
Campbell said. “Saskatchewan doesn’t have 
roots in coffee because beans don’t grow here, 
but there’s a lot of roots within our culture from 
the youngest age to the oldest age, around the 
tables and the worksites.”

The idea for the company had been brew-
ing for some time. Campbell previously ran a 
company called CHOO-IT (Craigs High Octane 
Oatmeal CHOO-I), which produced high-end 
granola. He partnered with Wurz on produc-
tion. The two always talked about how a great 
cup of coffee would go perfectly with the oat-
meal. In 2013, a unique opportunity popped up 
that brought this dream closer to reality.

“One day, Johnny got a hold of me and said, 
‘Are you at your computer?’ He told me about 

an auction taking place in 
Toronto that had a large 
industrial Italian roaster,” 
Campbell said. “Within about 15 minutes, we 
decided to fly to Toronto the following Friday 
and we stopped in, looked it over, checked 
it out, saw the operation and by Monday we 
owned a roaster. It was a whirlwind.”

Getting the roaster back and re-assembling 
it, however, was unfortunately not as seamless 
of a process. Campell said despite receiving 
assurances that the disassembled roast-
er would be shipped to them with detailed 
instructions, the product the pair received 
looked like “it had been taken apart with side 
cutters and was a mess.” The harvest soon ar-
rived and the colony became tied up, so it was 
a while before an attempt could be made to 
reassemble the roaster.

“When we got a chance to address it, we 
started putting it back together, and with all 
the skills of the colony we built this 20- to 30-
year old roaster from the ground up,” Camp-
bell said. “We got to know our roaster literally 
inside and out in that time period, which was a 
blessing to us.”

The founders than began travelling around 
North America to attend coffee expos and re-
ceive training. Joining them on the ride was 
William Wurz, who has become the company’s 
master roaster. Campbell said the company 

realized how complex coffee is during this pro-
cess.

“Coffee is an incredibly detailed product,” 
Campbell said. “They say it’s actually got way 
more detail, way more tasting nodes than wine 
or virtually anything else out there. One bean 
can basically –  depending on how you roast it, 
how the profile goes – turn into 100 completely 
separate different taste profiles.

“When we started discovering all this infor-
mation, we realized there was a lot for us to get 
educated on. Instead of having a rapid growth 
as the company, we dedicated ourselves to 
having a really solid foundation and we put a 
lot of work into seeing what our market was.”

Campbell noted that since Colombian cof-
fee has strong roots in Saskatchewan – “ev-
eryone remembers Juan Valdez” – RockPaper-
Coffee decided to use 100 percent Colombia 
beans and attempt to roast a better version of 
this coffee. 

Campbell noted that RockPaperCoffee did a 
lot of testing and roasting to create the perfect 
flavour profiles. One of the company’s unique 
offerings is the Sask Blend. The dark roast has 
a sweet and delicate taste with a chocolatey 
undertone, couple with a light and smokey 
aroma. The medium roast tastes like caramel 

CREATING 
A FLAVOUR 

PROFILE FOR 
SASKATCHEWAN

RockPaperCoffee 
has a delicious coffee 

line-up roasted on 
the prairies
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complimented by a nutty undertone and a flo-
ral, coffee blossom aroma.

“Our coffee has strong, smooth flavours 
with really low acidity,” Campbell said. “Many 
people we’ve given our coffee to are immedi-
ately going to put cream or sugar in. We say, 
‘Before you do that, just try it first.’

“We’ve converted so many people away 
from creams and sugars, because that masks 
acidity in your coffee and acidity is created 
from coffee going beyond the roast date. You 
wouldn’t mix coke into a really good scotch. 
When you drink a really great cup of coffee like 
ours, it’s perfect the way it is.”

In sourcing its Colombia, Sumatra and Gua-
temalan beans, RockPaperCoffee deals with a 
coffee broker.

“Through all the travelling we did, we met 
a broker that we developed a lot of trust in,” 
Campbell said. “If you give him a cup of coffee 
with a two-bean origin, after one sip of it he 
could tell you which two origins those beans 
came from has.

“There are large warehouses in Canada, the 
U.S. and around world where you can pur-
chase freshly harvested beans and you pur-
chase a membership like Costco. When we 
place an order, our broker makes sure we get 
they’re fresh and recently harvested.”

Not long after the RockPaperCoffee began 
roasting, it started selling to other Hutterite 
colonies that Wurz had made connections 
with. Campbell also had connections from his 
granola business and soon began getting the 
company’s coffee on the shelves of stores in 

Saskatchewan such as Mike’s Your Indepen-
dent Grocer, Dad’s Organic Market and Sask-
Made Marketplace. The company has found 
other creative ways to get their product out to 
customers.

“Johnny has a huge relationship with the 
John Deere dealers and they always have free 
coffee for their customers,” Campbell said. 
“Johnny said to them, ‘I’ve been buying John 
Deere a long time here. Would you consider 
putting our coffee for your customers?’ Sure 
enough they did and one thing they realized is 
once they start putting our coffee there, a lot 
more was being drunk and many more clients 
were coming in.”

RockPaperCoffee is exploring its export-
ing options moving forward. The company 
released its K-cup line-up last Christmas and 
has begun making inroads with companies 
such as Costco, Save On Food, Sobeys and 
Co-op. The company has been working on a 
subscription service for customers who want 
monthly deliveries. 

As it has prepared for exporting opportuni-
ties, RockPaperCoffee has benefited from its 
membership with STEP over the past three 
year.

“We have found that the meetings, the infor-
mation they’ve provided on getting across bor-
ders or packaging facilities has been very, very 
beneficial,” Campbell said. “At the last meeting 
we attended, we realized there are mandato-
ry certifications that already coming across or 
being passed and if you don’t qualify for these, 
you could be shut down or your product will 
not be available to be sold. The education as-
pect has been great not only for us, but all the 
other industries within the colony.”  

saskatchewan.ca/invest   |    

In the past 10 years, Saskatchewan’s manufacturing shipments have grown by 36% to $17.9 billion from $13.2 billion.  
 
And all the ingredients are in place to stimulate future growth:
• New Saskatchewan Commercial Innovation Incentive offers a 6% corporate income tax rate on qualifying innovation for 10-15 years
• Low corporate income tax rate for manufacturing and processing of 10% 
• Strong cluster of agricultural implement manufacturers and local suppliers 
• Manufacturing and processing exporter hiring tax incentives

Saskatchewan Ministry of Trade and Export Development will work with you  to help you grow your business in Saskatchewan or start a 
new venture here. Email: invest.sask@gov.sk.ca. 

Saskatchewan’s Manufacturing  
Sector Set for Growth
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Award-winning 
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first craft meadery. 
COMPLIMENTARY TASTINGS AVAILABLE DAILY.
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first craft meadery. 
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SASKATCHEWAN’S 
FIRST CRAFT 

MEADERY 
MAKES WINE 

FOR ALL PALATES

PRAIRIE BEE MEADERY has 
brought an ancient drink to life in Saskatche-
wan. The company, which began operations in 
2016, has the distinction of being the first craft 
meadery in Saskatchewan.  

Mead is an alcoholic beverage created by 
fermenting honey with water, sometimes with 
various fruits, spices, grains, or hops. Arguably 
the world’s oldest fermented beverage, mead 
has been enjoyed for thousands of years in ev-
ery corner of the world. 

“Our meads are hand-crafted in small 
batches with locally-produced honey; we use 
only the best light, sweet honey primarily from 
clover, alfalfa and wildflowers,” said Vick-
ie Derksen, who owns Prairie Bee Meadery 
alongside her husband Dennis, daughter Crys-
tal and son-in-law Gerard. “Real, all-Canadian 
fruits are incorporated into the wines before 
fermentation, creating enchanting aromas and 
a variety of delectable flavours.”

With its founders having easy access to all 
the ingredients needed to make mead, the 
formation of Prairie Bee Meadery happened 
organically. The brand’s parent company is 

Grandpa’s Garden, a u-pick farm founded in 
2012 in the RM of Caron near Moose Jaw, 
where fruits grown include sour cherries, 
strawberries, raspberries, haskap berries and 
melons. 

A significant number of bees were needed 
to help turn the blossoms into fruits and veg-
etables resulting in an abundance of honey. 
The Grandpa’s Garden Fruit Honey brand was 
launched as a result, but there was still an 
ample supply of honey leftover, which led the 
family to experiment with some mead home 
brewing. 

“What we made was so delectable and thor-
oughly enjoyed by our friends and family that 
we decided to take the plunge and produce it 
commercially for all to enjoy,” said Derksen. 

Prairie Bee offers a wide variety of meads 
including rhubarb, cranberry, raspberry, blue-
berry, cherry, haskap, strawberry, melon and a 
fruit fusion. Customers can also enjoy a tradi-
tional mead or a chocolate cherry port-style. 

“Our meads can be sweet or dry, light or 
bold, making this ancient drink readily enjoyed 
by all in the new millennium,” Derksen said. 
“The important thing about all our flavours is 

that we work hard to make sure every single 
one of them tastes the best they possibly can.”

Prairie Bee Meadery’s products are avail-
able in liquor stores across Saskatchewan. 
The company has a store in Moose Jaw (23B 
Main Street North) across the street from the 
Tunnels of Moose Jaw. Customers can enjoy 
a complimentary sampling of mead and pur-
chase a unique and delicious souvenir.

The meadery is also exploring exporting op-
tions. “What we want more than anything is an 
opportunity to get our product in front of con-
sumers in other parts of the world to find out 
if their palates are comparable to the ones we 
have in Canada,” Derksen said. 

By being a member of STEP, Prairie Bee Me-
adery feels it has helpful resources to utilize. 

“We’re interested in seeking out the exper-
tise that STEP brings for the Asian and Euro-
pean markets,” Derksen said. “We’re looking 
forward to having an opportunity to do trade 
missions with STEP.” 
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STEP manufacturing sector: 
products and services

ABC Canada Technology Group 
Ltd. 
Saskatoon, Saskatchewan 
www.abcventilation.com 

Products and services include, ventilation 
products for various mining, industrial and geomembrane applica-
tions, on-site training  and customer support, as well as customized 
accessories.

ACE Manufacturing Inc.
Saskatoon, Saskatchewan 
www.acemfginc.com 

Products and services include, premium alumi-
num truck accessories, racks and cab guards, 
HD step-boxes, stainless steel beacon brackets, trailers, dunnage 
trays, load levelers, under-trailer boxes made-to-order, double-flush 
door boxes, industrial products, customized package, cross-frame 
boxed rigs, large cabinets, HD drawer packs, made-to-order decks, 
platforms and fenders.

Ag Growth International 
Winnipeg, Manitoba 
www.aggrowth.com 

Products and services include portable and commercial grain han-
dling, storage and aeration equipment including augers, belt convey-
ors, bucket elevators and truss and tower.

Agrimatics 
Saskatoon, Saskatchewan 
www.bitstrata.com

Products and services include Libra 
Cart, a tablet and smartphone-based 
grain cart weighing and data management system, Libra TMR, a tab-
let and smartphone-based ration weighing and data management 
system, and Agrimatics Aero, a cloud service that provides automat-
ic data backup and syncing across mobiles devices and the web.

Agtron Enterprises Inc. 
Saskatoon, Saskatchewan 
www.agtron.com 

Products and services include, seed rate and 
blockage monitors, shaft and bin monitors, area 
counters, and variable rate controls for seed, fer-
tilizer and anhydrous.

APA Innovations 
Biggar, Saskatchewan
www.apaarchery.com 

Products and services include a lineup of 10 compound bows along 
with four arrow rests, archery accessories and custom film dipping.

A

MANUFACTURING in Saskatchewan is constantly adapting 
to an ever-changing world. And with Saskatchewan being the source 
of some of the most innovative and adaptive manufacturing concepts 
in the world, we export over 70% of our manufactured goods to that 
world.  

The current state of the domestic market is slower than most would 
like to see, and tariffs, politics, droughts, floods, will always be hur-
dles for our provincial exports. But with new trade agreements being 
introduced (CUSMA, CETA, TPP) sales continue to be made all over 
the world. There is a growing number of international buyers who have 
come to understand that Saskatchewan manufacturers have a wealth 
of knowledge, experience and capacity.

There is a lot to be excited about going forward. The STEP Manufactur-
ing Team works with various manufacturers including those in agricul-
tural equipment, transportation, municipal, contract manufacturing, as 
well as wood and building products. 

For each of these sectors, diversifying markets is a key to sustained 
business success. To this end, STEP continues to explore new markets 
for our members with upcoming missions to Agritechnica, CONEXPO, 
Uzbekistan, and Australia, just to name a few.  

Indeed, STEP will cover the world in search of new opportunities for 
our members. In February 2019, we attended the SIMA Tradeshow in 

Paris and had the opportu-
nity to speak with the Pres-
ident of CLIMMAR, a distri-
bution network in Europe. 
This mission proved to be 
a great opportunity for our 
members to establish new 
and expanded European 
connections for distribu-
tion. 

STEP also partners with 
our associate members to 
provide extended services 
to our export industry. One 
of our newest international members, Broekman Logistics, has part-
nered with STEP to help with logistics, certification, and warehousing 
in the EU. STEP has many associate members that provide assistance 
in exporting through their services and are always willing to discuss 
how they can help.  

Partnership is not only in our name, it is the backbone of STEP. We will 
continue to look for new, innovative, and expanded partnerships for the 
manufacturing industry. In the meantime, I encourage you to check out 
the impressive exporters in this manufacturing sector directory.

Simon Stewart
Trade Specialist, Manufacturing
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Blue Sky Hemp 
Ventures, Saskatoon
www.blueskyhempventures.com 

Products and Services include, variet-
ies of hemp food, hulled hempseed, hemp protein in various concen-
trations. The company is currently targeting B2B type of customers, 
distributorships, retail brands, and co packers.

Bourgault Industries Ltd. 
St. Brieux, Saskatchewan 
www.bourgault.com 

Product and services include manufactured air 
seeders, hoe drills, coulter drills, cultivators, chisel plows, wing type 
packers, grain carts, and harrow drawbars.

Bourgault Tillage Tools Ltd.
St. Brieux, Saskatchewan 
www.tillagetools.com 

Products and services include tillage tools, cultivator and chisel plow 
sweeps and spikes, seeding openers, fertilizer openers and seed 
boots.

Brandt Industries Canada Ltd. 
Regina, Saskatchewan 
www.brandt.ca 

Products and services include designing, manufacturing and support 
of a complete lineup of grain handling products, construction equip-
ment attachments and guarding, rail maintenance-of-way equip-
ment, specialized truck rigging and trailer rentals, electrical power 
generation and transmission products and custom auxiliary mining 
vehicles and more. Brandt also delivers end-to-end tube & pipe fin-
ishing floor solutions, OEM custom manufacturing and machining, 
commercial real estate development and management and new and 
used asset financing.

Breina Docks 
St. Brieux, Saskatchewan 
www.breinadocks.ca 

Products and services include aluminum docks, and cedar decking 
in 5’ x 10’ sections.

Bridgeview Mfg. Inc. 
Gerald, Saskatchewan 
www.bridgeviewmanufacturing.com 

Products and services include, cattle feeding and hay equipment, 
grain handling equipment, and bolted hopper cones, and earth mov-
ing products.

Capital “I” Industries Inc. 
Tisdale, Saskatchewan 
www.capitali.ca

Products and service include grader mount road maintenance equip-
ment, above and below ground mining, exploration drilling equip-
ment, and oil and gas pipe handling equipment.

Carrier Forest Products Ltd. 
Prince George, British Columbia 
www.carrierlumber.ca 

Products and services include SPF dimensional lumber from 2x4 to 
2x10, and in lengths from 8’ to 16’. Grades include J-Grade, premium 
#2&btr, #3&btr and economy and the lumber is KD - HT.

Crestline Coach Ltd. 
Saskatoon, Saskatchewan 
www.crestlinecoach.com 

Products and services include, ambulances, specialty vehicles and 
small to mid-sized commercial buses, emergency medical equip-
ment and vehicle parts.

Croatia Industries Ltd. 
Saskatoon, Saskatchewan 
www.croatiaindustries.com 

Products and services include, 
custom machine work and me-
chanical services, refurbishment of gearboxes, pumps and custom 
equipment, drill strings, mining casings, CAD, CAM and engineering 
services, mechanical, machine and welding services.

Degelman Industries Ltd. 
Regina, Saskatchewan 
www.degelman.com 

Products and services include bulldozer blades, speed blades, 
strong box blades, land rollers, heavy harrows, (Pro-Till) High Speed 
Discs, rock diggers, rock pickers, rock rakes, rotary cutter technolo-
gies and manure spreaders.

Doepker Industries Ltd. 
Annaheim, Saskatchewan 
www.doepker.com 

Products and services include high-
way semi-trailers, steel and aluminum 
agriculture grain trailers, commercial flat decks and drop decks, for-
estry logging trailers, industrial oil and gas trailers, gravel trailers, and 
specialty trailers.

DSG Power Systems Inc. 
Saskatoon, Saskatchewan 
www.dieselservices.com 

Products and services include a diversi-
fied line of diesel and natural gas power 
solutions.

Dutch Industries Ltd. 
Pilot Butte, Saskatchewan 
www.dutchind.com 

Products and services include, Dutch Openers for 
seed and fertilizer application, BioSpreader Manure 
Spreader, Biomulcher Composter, chemical cab filters, custom pro-
duction manufacturing, as well as custom projects per request.

DynaIndustrial LP 
Regina, Saskatchewan 
www.dynaindustrial.com 

Products and services include custom de-
signed heavy machinery and the DynaBolter.

Eastwood Products Ltd. 
Arborfield, Saskatchewan 
www.eastwoodproducts.ca 

Products and services include harvest 
screens, high clearance sprayer jack 
stands, heavy equipment jack stands, bin lid winches, bin lid open-
ers, and h20 fire pros.
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Edgewood Forest Products Inc. 
Carrot River, Saskatchewan 
www.dunkleylumber.com 

Products and services include three to six 
inch width lumber in lengths from six to nine feet, as well as one inch 
thick appearance grade material in various lengths.

E-Kay Enterprises Ltd. 
Biggar, Saskatchewan 
www.e-kay.ca 

Products and services include crop di-
viders for high wheeled sprayers, XTL 
Extended Tube Life Grain Augers, self-propelled auger mover pack-
ages, Hydra Sweeps, and No-Spill Hoppers.

Environmental Instruments Canada Inc. 
Saskatoon, Saskatchewan 
www.eic.nu 

Products and services include the manu-
facturing of radiation measurement equip-
ment for mining, homeland security, radon 
mitigation and hobbyists.

FailSafe House Lifting Systems Inc. 
Regina, Saskatchewan 
www.failsafehouselifting.com 

Products and services include the ATLAS 5 House 
Lifting System, including support and training for 
renter-operators.

Flexxifinger QD Industries Inc. 
Assiniboia, Saskatchewan   
www.flexxifinger.com 

Products and services include the manufacturing and/or sales of 
Flexxifinger® Crop Lifters, Flexxifinger® Quicker Picker Rock Pick-
er, FlexxiSelect™ Relay Intercropping Harvest System, Flexxifinger® 
Sunflower and Corn Harvest Pans™, and Limbinator Saws™.

Fortis Mining Engineering & Manufacturing 
Saskatoon, Saskatchewan 
www.fortiscorporation.com 

Products and services include 
specialized services for the min-
ing, custom metal manufacturing 
and machining industries.

Free Form Plastic Products 
St. Brieux, Saskatchewan
www.freeformplastics.com 

Products and services include, liquid storage and transport tanks, 
the Gen 2 Algae Eliminator in flat bottom, cone bottom or low profile, 
RotoShear Vertical Crop Cutter, adjustable width swath roller, Chem-
bine chemical mixer, Fenderco Fenders, Polar Grip truck weight sys-
tem, Polytoon Dock Floats, TankGuard tank level system, and BIG-
TOOLRACK 3 point hitch mounted device.

G & S Sales Ltd. 
Dilke, Saskatchewan 
www.watermasterpumps.com 

Products and services include a self-prim-
ing floating pump.

Ground Effects Environmental Services Inc. (GEE)
Regina, Saskatchewan 
www.groundeffects.org 

Products and services include 
full service remediation and rec-
lamation contracting and tech-
nical services.

Heads Up Plant Protectants Inc. 
Saskatoon, Saskatchewan 
www.headsupst.com 

Products and services include 
a PMRA/EPA registered plant 
activator, and biological seed 
treatments made of plant ex-
tracted chemicals, referred to 
as a plant activator.

Highline Manufacturing Ltd. 
Vonda, Saskatchewan 
www.highlinemfg.com 

Products and services include the 
Highline CFR series Bale Pro with Feed Chopper and Metered Grain 
Insertion System, BM series round bale handling equipment, FaStack 
series large square bale stacker, NT series rock pickers and an indus-
trial RCH Hydro roadside mower.

Honey Bee Manufacturing Ltd. 
Frontier, Saskatchewan 
www.honeybee.ca 

Products and services include AirFLEX, ST Tractor-Mount Swather, 
Grain Belt Header, WS Swather, Rice Belt Header, and Rod Weeder.

Industrial Machine & Mfg. Inc. (IMM) 
Saskatoon, Saskatchewan 
www.indmac.ca 

Products and services include custom manufactured components in 
addition to augers, centrifuges, compactors, gearboxes, impactors, 
miners, pumps, pipeline equipment, u-joints, as well as valve bod-
ies, CNC  machining, welding and fabrication, mechanical assembly, 
surface solutions, site service and maintenance, CAD/CAM, and en-
gineering design and support.

Innocorps Research Corporation 
Saskatoon, Saskatchewan 
www.innocorps.com 

Products and services include fully 
mobile water treatment service for 
the unconventional oil and gas in-
dustry.

IntraGrain Technologies Inc. 
RM of Sherwood, Saskatchewan 
www.intragrain.com 

Products and services include the BIN-SENSE®, grain storage moni-
toring system, and Fuel Lock™.
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Koenders Mfg. 1997 Ltd. 
Englefeld, Saskatchewan 
www.koendersmfg.com

Products and services include injection 
molding, rotational molding, metal fabrication, and newly added 
plastic recycling.

Koenders Water Solutions Inc. 
Regina, Saskatchewan 
www.koenderswatersolutions.com 

Products and services include pond care equipment including wind-
mill and electric aeration systems, solar aeration and water pumps, 
water fountains and natural treatments for ponds, lakes, sewage 
lagoons, plumbing and septic systems. The ‘Nature’s Pond’ prod-
uct range has been expanded to include other environmentally-safe 
cleaners for almost all surfaces and bathrooms.

Kramble Industries 
Saskatoon, Saskatchewan
www.kramble.net 

Products and services include remote control agricultural systems.

Lakeland Log & Timber Works Ltd. 
Christopher Lake, Saskatchewan
www.lakelandlogandtimber.com 

Products and services include log homes packages and custom 
handcrafted log homes.

Leon Ram Companies 
Yorkton, Saskatchewan 
www.leonsmfg.com 

Products and services include bale handlers, dozer blades, land 
scrapers, manure spreaders, pull scrapers, rear blades, mini skid 
loaders and attachments, skid loader attachments, and hydraulic 
cylinders.

Lewis M. Carter Mfg (Canada) Ltd. (LMC) 
Saskatoon, Saskatchewan 
www.lewismcarter.com 

Products and services include grain and 
seed processing equipment, pre-cleaning 
equipment for cleaning grain before storage 
or drying, plant design and installation of all 
LMC machinery, spare parts and screens for all equipment supplied, 
manual weighing and packaging machinery, semi-automatic and 
fully-automatic bagging and packaging systems, robotic palletizing 
systems, spare parts and screens for all equipment supplied, and 
on-site service.

Luxury Granite, Quartz & Marble 
Regina, Saskatchewan 
www.luxurygranite.ca 

Products and services include natural 
stone and quartz countertops and in-
stallation, as well as sinks and faucets, 
ceramic tile, hardwood flooring, luxury vinyl tile and laminate flooring.

Magnum Fabricating Ltd. 
Maple Creek, Saskatchewan 
www.magnumfabricating.com 

Products and services include cattle handling equipment, oilfield 
fencing, texas gates, oil tanks, fuel tanks and fuel skids, and trans-
port Canada in 31/a fuel tanks for transport of gas, diesel, etc.

Melissa Squire Fashion Design 
Saskatoon, Saskatchewan 
www.melissasquirefashiondesign.com

Products and services include design-
ing and manufacturing aunique fashion 
line including dresses, both casual and 
formal, jackets, skirts, tops, wedding and graduation dresses, chil-
dren’s dresses, button up shirts, shorts, pant and accessories.

Meridian Mfg. 
Regina, Saskatchewan 
www.meridianmfg.com 

Products and services include Belt 
Drive Augers, Mechanical Drive Swing Away Augers, Belt Conveyors, 
Grain Bins/Silos, Archwall Buildings (Potato & Grain Storage), Seed 
Tenders, and Liquid Containment Tanks.  Products are marketed un-
der either the Meridian or Convey-All Brand names.

Michel’s Industries Ltd. 
St. Gregor, Saskatchewan
www.michels.ca 

Products and services include, side 
rolling tarp systems, crop catcher, harvest pro-tech electric combine 
covers, gravel tarp systems, hopper augers, conveyors and wireless 
chute openers.

Morris Industries Ltd. 
Saskatoon, Saskatchewan  
www.morris-industries.com 

Products and services include the Quantum air drill, C2 Contour 
precision drill, Maxim II air hoe drill, Concept air seeding and tillage 
system, 9 Series and 9s Series air carts, RAZR disc drill, CX 8105 
seeding system, Field Pro heavy harrow, and Rangler III packer har-
row. ProAG hay products include the 2200 Bale Hiker, 900 and 1400 
Hay Hiker round bale carriers, 16K PLUS Bale Runner, 12SR PLUS 
and HD4SR Bale Skoop large square bale pickers/stackers and Bale 
Claw 5000VE.

Norseman Structures 
Saskatoon, Saskatchewan 
www.norsemanstructures.com

Norseman Structures offers Shel-
terSolutions in the pre-engineered building industry, specializing in 
steel framed fabric covered buildings. We offer turnkey solutions with 
services including design and engineering, manufacturing, construc-
tion, financing, and documentation.

North Fringe Industrial Technologies Inc. 
Nipawin, Saskatchewan   
www.northfringe.com 

Products and services include 
pump pales, pump service/repair, 
pump rentals, dewatering, dredg-
ing, pump stations and dewater-
ing stations.
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North Star Systems Inc. 
Saskatoon, Saskatchewan 
www.tattle.systems 

Products and services include Tattle Systems, a communication de-
vice for location and level of tanks.

Pattison Liquid Systems Inc. 
Lemberg, Saskatchewan  
www.liquidsystems.net 

Products and services include liquid fertilizer distribution and han-
dling equipment, and related parts.

Paysen Livestock Equipment Inc.
Central Butte, Saskatchewan 
www.paysen.com 

Products and services include livestock han-
dling and feeding equipment.

PIC Investment Group Inc. 
Saskatoon, Saskatchewan   
www.picgroup.ca 

Product and services from majority owned companies 
include: ClearTech Holdings Ltd., Caron Transportation 
Partnership, Panther Industries Inc., Round Table Man-
agement Ltd., Adventure Destinations International, 
KREOS Aviation, CanGas Propane, Paceline Advisors Ltd and Long 
Lake Insurance.  PIC also has 21 minority investments in a wide 
range of companies.

Pillar Lasers Inc. 
Warman, Saskatchewan 
www.pillarlasers.com 

Products and services include pillar disc drill, 
and the disc/hoe opener for seeding equipment.

Prairie Bee Meadery 
Moose Jaw, Saskatchewan 
www.prairiebeemeadery.ca 

Products and Services include: Haskap Ha-
ven, Cherry Charm, Fruit Fusion, Traditional 
Bee, Melon Mist, Rhubarb Rose, Strawberry 
Splash, Raspberry Rapture, Cranberry Cheer, Blueberry Bliss, Choc-
olate Cherry Port-Style, Chocolate Strawberry Port-Style. Their fruit 
honeys under the Grandpa’s Garden banner include the following fla-
vours: Cherry, Cinnamon, Raspberry and Haskap.

Prairie Machine  
Saskatoon, Saskatchewan 
www.pmparts.com 

Products and services include design and 
manufacturing of 2 and 4 rotor miners, Flexiveyor continuous haul-
age systems, belt storage magazines, roof bolters, angle stations, 
belt winders and battery-powered electric vehicles designed specif-
ically for mining.

Pro Grain Equipment 
Colonsay, Saskatchewan 
www.prograinequipment.com 

Product and services include, Pro Grain Bagger, Pro Grain Extractor, 
Pro Box Scraper, custom fabrication and repair, machining, sand-
blasting and painting.

Quality Assured Manufacturing Inc.
Regina, Saskatchewan 
www.qualityassuredmfg.com 

Bulk Fuel Storage Tanks (ULC & Transport 
Canada), API Tanks/Vessels, Smooth Wall 
Grain and Fertilizer Bins, Cement/Fly Ash and Salt Silos, and Various 
Structural Steel Fabrication. Start to Finish in house services from 
raw steel to finished products including our own Sandblast and Inter-
nal/External Coatings.

Quantum Mechanical Technology Inc. (QMTI) 
Prince Albert, Saskatchewan 
www.gentleprocessing.ca 

Products and services include toll processing 
solutions (fee for service), detailed product trials, 
R&D and custom-tailored equipment solutions 
for food and ingredient manufacturers of all sizes. 
Complete installations are facilitated by site-specific custom engi-
neering and Gentle Processing™ solutions are confidently delivered 
in the form of servitization partnerships. This model guarantees our 
equipment’s performance and functionality, for complete peace of 
mind, without a significant capital expenditure.

Ralph McKay Industries Inc. 
Regina, Saskatchewan 
www.mckayempire.com 

Products and services include, custom stamping 
and heat treating, the McKay slimwedge TM sys-
tem, concave disc blades and coulters, the McK-
ay penetrator sweeps, and railroad tie fasteners, 
combine concaves, sieves, chaffers and chains, 
and header transports.

Redekop Manufacturing 
Saskatoon, Saskatchewan 
www.redekopmfg.com 

Product and services include, straw chopper replacement knives, 
rotor upgrades for existing choppers and complete straw choppers 
solutions.

Regina Beach Weighbridge Scales Inc. 
Regina Beach, Saskatchewan 

Products and services include custom truck weigh systems.

Rite Way Mfg. Co. Ltd. 
Regina, Saskatchewan 
www.ritewaymfg.com 

Products and services include land rollers, rock pickers, rock wind-
rowers, high speed heavy harrows, jumbo junior midrange harrows, 
rotary harrows, crimper rollers, and high speed compact discs.

Rouse Industries 
Weyburn, Saskatchewan 
www.rouseindustries.com 

Products and services include industri-
al transmissions, gearboxes, mud pump drives and hydraulic clutch-
es.
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S3 Enterprises Inc.
Swift Current, Saskatchewan
www.s3enterprises.com 

Products and ser-
vices include cus-
tom manufacturing 
and pneumatic solutions and unique wireforming services for the 
farm equipment industry, as well as the Delta Flexible Harrow prod-
uct.

Saskatchewan Abilities Council Inc. 
Saskatoon, Saskatchewan 
www.abilitiescouncil.sk.ca 

Products and services include wood 
products, textiles, metalwork, mail-
ing services, screen printing/embroidery services, promotional prod-
ucts, and recycling services.

SaskMade Marketplace 
Saskatoon, Saskatchewan 
www.saskmade.ca 

Products and services include customized 
local produce baskets, local produce, gro-
cery items, and giftware including Saskatoon 
jams, syrups, tea, champagne, and other 
food items.

ScherGain 
Battleford, Saskatchewan  
www.schergain.ca 

Products and services include a device for 
farmers to calculate grain losses from com-
bines.

Schulte Industries Ltd. 
Englefeld, Saskatchewan 
www.schulte.ca 

Products and services include Heavy Duty Rotary Cutters, Rock 
Pickers, Rock Rakes, Landscape Rakes, Snow Blowers, Snow 
Blades, Variable Tillage, Disc Harrow Heavy Harrow, Pull Type Fertil-
izer Spreaders and Brush Mulchers.

SeedMaster 
Emerald Park, Saskatchewan 
www.seedmaster.ca 

Product and services include seeding systems.

Shercom Industries Inc. 
Martensville, Saskatchewan 
www.shercomindustries.com 

Recycled rubber products and services for the commercial, residen-
tial and industrial markets.

Spraytest Controls Inc. 
Beechy, Saskatchewan 
www.spraytest.com 

Products and services include wireless controls for agricultural appli-
cations, including the Remote Boom Control.

Stewart Steel Inc. 
Weyburn, Saskatchewan 
www.stewartsteel.com 

Products and services include, auger exten-
sions, combine rotor conversion kits, doghous-
es, pump shacks, accumulator shacks and pipe 
tubs.

Sun Country Farms 
Langham, Saskatchewan 
www.suncountryfarms.com 

Products and services include birdseed, suet, 
nectar, feeders, bird houses, bat houses and 
wildlife products.

SuperiorRoads Solutions 
Regina, Saskatchewan 
www.superiorroads.com 

Products and services include the Python 5000 and 5000+ Pothole 
Patchers. A single operator, from the safety of the cab, is able to 
quickly produce compacted, long-lasting repairs using standard as-
phalt. These machines can be used all year round and will help pre-
serve the life of your roads. They save money, save lives and help 
present vehicle damage from poorly-maintained roads.

Tide Industries 
Estevan, Saskatchewan
www.tideindustries.com 

Products and services include Zero Spray, a landscape sprayer that 
mounts on to most popular zero turn mowers allowing for better vis-
ibility and ease of use. Zero Spray incorporates air induction spray 
tips, a simple on/off foot switch and many other features.

Topcon Agriculture Canada, Inc. 
Saskatoon, Saskatchewan 
www.norac.ca 

Products and services include spray height control systems.

Vaderstad Industries Inc.
Langbank, Saskatchewan 
www.vaderstad.ca 

Products and services include seeding, planting and tillage equip-
ment, such as Seed Hawk, Tempo and Carrier. Zero-tillage Seed 
Hawk seeding systems include toolbars with widths ranging between 
40’ and 84’, tow behind or tow between air carts (600bu - 980bu), as 
well as the combination tank and toolbar; Seed Hawk 30, with 6m or 
8m widths.

Vale Industries Ltd. 
Indian Head, Saskatchewan 
www.valeindustries.ca 

Products and services include agricultural products including hopper 
cones for grain bins, wheel handling tools, and seeder ground engag-
ing parts. Portable aggregate products including belt conveyors, belt 
feeders, hoppers, grizzlies and plants for screening & crushing. Fixed 
plant belt conveyors projects. Contract manufacturing services.

Venables Machine Works Limited 
Saskatoon, Saskatchewan 
www.venables.ca 

Products and services include large scale welding and fabrication 
services, custom and production machining and mechanical ser-
vices, complex design and engineering services, on-site welding, 
machining and maintenance services.
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Vermette Wood Preservers 
Spruce Home, Saskatchewan 
www.vwpltd.com 

Products and services include, treated fence posts, pilings, utility 
poles, and rails.

Wildfong Enterprises 
Craik, Saskatchewan 
www.wildfongenterprises.com 

Products and services include combine con-
caves for most makes and models as well as 
threshing elements, front beaters and special 
order after market parts.

Wilger Industries Ltd. 
Saskatoon, Saskatchewan
www.wilger.net 

Products and services include, agricultural 
sprayer and seeding components, liquid fertilizer kits, sprayer nozzle 
tips and caps, sprayer nozzle body attachments and adapters, liquid 
flow indicators, light-weight sprayer booms, boom end flush valves, 
sprayer manifolds, and metering orifices.

WRT Equipment Ltd. 
Saskatoon, Saskatchewan 
www.wrtequipment.com 

Products and services include construction 
equipment products, conveyors, crushers, asphalt plants, compac-
tion equipment, and more.
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STEP Pre Market Membership Category Offers . . . 
   

▪ Customized services designed for start up/near export ready Saskatchewan companies  
▪ Services are tailored to enterprises who are not currently involved in export, are pre-commercialization, but have the 

product or service offerings, resources, and commitment to initiate and pursue international markets 
▪ Service offering is ideal for new to exporting enterprises who are aggressively seeking new business opportunities 
▪ Suite of customized pre market membership services are available at reduced membership investment fees  

 
STEP Pre Market Membership Category - Summary of Services  

▪ Access to advice and guidance from STEP staff on markets and market development 
▪ Access to STEP Market Studies and Exporting Guides 
▪ Access to Pre Market Funding Program* 
▪ Attendance at STEP Seminars, Trade Conferences, and Networking Events at member rates 
▪ Corporate Profile in Sector Directories - STEP’s Global Ventures Magazine* 
▪ Corporate Profile on STEP’s Corporate Website - Link to Members’ Site 
▪ Customized Market Research Reports - Secondary Research - twenty-five (25) hours per year with an additional fee 

for service option available thereafter 
▪ Networking and business development opportunities 
▪ Subscription to STEP’s Global Ventures Magazine* 
▪ Discounted membership investment available for a one (1) year period  
▪ Pre Market Membership Category is limited to new to STEP memberships  

 
 * Subject to availability. 

 
 

Please visit www.sasktrade.sk.ca for additional Pre Market Membership Category service offerings, 
benefits, and information. 

 

REACH THE WORLD...

GLOBAL VENTURES MA
GA

ZIN
EADVERTISE IN...

Each issue reaches 5,000 provincial, national and international businesses and contacts.

www.sasktrade.sk.ca
Don Shalley: 306-545-6606
dshalley@benchmarkpr.ca
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WAREHOUSING/FULFILLMENT    
SERVICES INTO EUROPE
BROEKMAN LOGISTICS is STEP’s new full-service logistics partner and is providing enhanced global reach to member companies 
that are manufacturing and exporting all types of machinery (agricultural, industrial, construction, etc.) into the European marketplace.  

The service is geared to providing assembly, warehousing and order fulfillment services to better service distribution networks and customers 
across Europe. It will enable STEP members to advance their competitive situation in the large European marketplace by reducing logistics costs 
and providing better customer service.  

Broekman Logistics provides warehousing, order fulfillment and assembly services to machinery manufacturers.  The company provides a variety 
of services including a bonded and non-bonded warehouse space in Rotterdam, the largest harbor in Europe and in Venlo at the Dutch-German 
Border; a waiver of storage fees on max 50 m2 for the first 6 months; handling of all customs formalities such as customs clearance and VAT (Value 
Added Tax) deferment for Saskatchewan companies; and fiscal representation in Europe.

Broekman also provides daily trucking from The Netherlands to all European destinations; competitive pricing for trucking and express parcel 
shipping; competitive Canada to Europe ocean and airfreight solutions; and kitting and assembly services.

For more information about the company visit www.broekmanlogistics.com.  

STEP members with noteworthy news are invited to share it through 
the Global Ventures BIZNotes section. For more details or to 
submit content/photos, please contact Heather Swan, Manager - 
Corporate Services at 306-787-7942 or hswan@sasktrade.sk.ca.  

STEPNOTES

Looking for a specialist to store and distribute your hazardous or 
non-hazardous goods? Need an experienced partner that offers a 
customised service from a logistics hotspot? Broekman Logistics 
can take care of all your needs. We have a global presence and 
over 55 years of experience in warehousing and distribution, 
freight forwarding, fiscal representation and value-added 
services. Look no further.

OUR SERVICES WILL EXCEED YOUR HIGHEST 
EXPECTATIONS 
Producers of hazardous and non-hazardous goods have been 
turning to us for decades. They make the most of our local market 
knowledge, highly skilled workforce, modern facilities and effective 
processes because they know it gives them the edge over their 
competitors. Our focus has led to three distinct logistics services 
that can be customised to your exact needs:

  SPECIALTY CHEMICALS LOGISTICS   
Providing the safest possible storage of specialty chemicals

  MACHINERY & PARTS LOGISTICS   
Handling critical parts until your customers need them

  ASSEMBLY AND VALUE ADDED SERVICES 
Receiving factory-ready goods and delivering customer-ready 
products

ONE SOURCE FOR ALL YOUR LOGISTICS NEEDS
Handling, distributing and adding value to goods is what we 
do best: from chemicals and high-quality steel to project cargo 
and machine parts. So if you’re worried about the logistics 
challenges that your unique products present, let us reassure you. 
We specialise in providing individual logistics solutions. Every 
day, we carry out inbound & outbound distribution, European 
dealer distribution, packing, labelling and assembling, plus other 
support activities such as customs brokerage for a wide variety 
of companies. That’s why we’re willing to invest in processes that 
adapt to the needs of our clients – and why our clients are happy to 
maintain long-term partnerships with us.

A FULL-SERVICE LOGISTICS PARTNER THAT GIVES 
YOU GLOBAL REACH WITH A PERSONAL TOUCH 
Concentrate on your core business by letting us handle, distribute 
and add value to your goods. Our advanced processes, industry-
specific IT platforms and strategic locations will save you substantial 
time in fulfilling and delivering orders placed by your customers 
in Europe. Plus, our experienced and friendly staff will tailor each 
service by discussing your unique requirements. This is what we do: 

   HANDLE YOUR GOODS WITH SPEED AND CARE 
Lower your inventory levels and reduce your working capital 
cycle. Our modern and secure facilities mean we can handle 
your products for you until the moment your customers place 
their orders, while our modular production lines let us move 
quickly to deliver small or large quantities in any combination 
and in any time frame.  

Global reach with a personal touch

EXPECT 
MORE THAN 
THE USUAL

Forwarding & Shipping |  Warehousing & Distr ibution  |  Breakbulk Terminals

WAREHOUSING AND DISTRIBUTION
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WHEN A LOCAL FAMILY in St. 
Brieux founded Free Form Plastic Products in 
1990, they weren’t looking to fit the traditional 
mold.

The family had a vision for a custom line of 
rotationally-moulded components that would 
meet the high quality requirements of Western 
Canada’s leading agricultural equipment man-
ufacturers. The family was also interested in 
developing and marketing a few products of 
its own.  

Beginning in a 2,800 square foot produc-
tion facility with one rotational moulding oven, 
it wasn’t long before the company made its 
mark. In 1992, Free Form released its Polytoon 
System that allowed customers to create a 
dock or platform of any shape and size. The 
company continued to increase its facility size 
and added more equipment in the years that 
followed, but soon realized that being a cus-
tom manufacturer in rural Saskatchewan also 
came with some unique challenges.

“I would say the main challenge was the 
business model of relying on custom molding 
products, as you don’t have any control over 
how well your customers’ products sell in their 
markets, so the business cycle is quite unpre-
dictable,” said Gerry Miller, general manager of 
Free Form. “By the mid ‘90s, the ag industry 
in particular was slowing down, which had a 
significant impact on the business.  

“Working in a rural area, we didn’t have as 
easy access to find and work with new cus-
tomers and shipping became a larger issue for 
us. As well, we battled the accessibility to labor 
due in part to our location, but even more so 
due to the amount of manufacturing that is lo-
cated in St. Brieux and the surrounding area.”

A key moment for Free Form came in 1996 
when it was purchased by Bourgault Indus-
tries. Miller said the purchase meant a number 
of positive changes for the company, including 
the immediate financial relief that allowed the 
company to take on projects it otherwise could 
not have. 

BY: JONATHAN HAMELIN

DELIVERING      
PROPRIETARY SOLUTIONS 
Free Form Plastic Products creates custom   
rotationally moulded components

DELIVERING      
PROPRIETARY SOLUTIONS 
Free Form Plastic Products creates custom   
rotationally moulded components
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He said Free Form has also benefitted from 
the industry knowledge and access to a larger 
pool of resources, including improved purchas-
ing power; access to better benefits packages 
for employees; shared access to international 
dealers; integration of complex ERP systems 
and IT support; integration of developed poli-
cies and procedures; lean manufacturing train-
ing/support; and safety training/programs.

Miller said that the ownership change also 
led to the transition of Free Form’s business 
model from almost entirely custom moulding 
to one that now focuses on delivering propri-
etary solutions sold through a dealer network. 

“The main reason that the business moved 
in this direction was an effort to create con-
trol of our future, and work to put that control 
in our own hands,” Miller said. “You are only 
as busy if your customer’s product is good 
and well-marketed when it comes to custom 
moulding, while with your own products you 
are in control of how you decide to develop 
and market those products.”  

He added that the company has prided it-
self on producing products that address us-
ers’ problems with traditional products, thus 
adding additional value to enhance customer 
experience. “We have a number of products 
and product lines, and we have taken differ-
ent approaches with them for various reasons. 
Some we have a very extensive dealer net-
work, which is how the products are marketed 
and sold, while others we sell direct or online 
and have not chosen the dealer route.”

One of the company’s popular product lines 
is the Gen 2 Algae Prevention Tanks – plastic 
tanks with a white outside and a black inside. 
The company came up with the innovative 
solution in 2002 in response to problems with 
traditional offerings. 

“We were starting to sell more and more 
black tanks to eliminate the algae issue that 
is common in the regular translucent tanks, as 
the sun can get through to the water and then 

algae grows, creating a real mess,” Miller said. 
“The problem with black tanks is that when 

they are used as transport tanks, they get very 
difficult to keep your straps tight as the tank 
gets so soft and deforms, so we created the 
white outside to reflect this heat and ensure 
that tank stays structurally sound, but we built 
a black inside layer so that the sun does not 
get to the water so it and the tank stay clean.”

Free Form’s latest product is the Chem-
bine Chemical Mixer, which Miller said allows 
customers to quickly and efficiently mix spray 
chemicals with water as they fill their sprayers.

“Our mixer has an extensive list of improve-
ments from other models in the market and 
they are all focused on improving the overall 
time and effort the operator spends to add the 

chemical to the sprayer,” he said. “This prod-
uct has been extremely well received by the 
market and we continue to not only add to the 
lineup, but also add to our sales territory.”          

Although Free Form’s customer base varies 
depending on the product line, in general the 
company’s products are sold through dealers 
in Western Canada. The company also has 
certain products that are sold across North 
America and into Eastern Europe, South Afri-
ca, Australia and Chile. 

Free Form joined STEP in 2015, viewing the 
opportunity as an important step in developing 
international sales. 

“Since joining, we have worked with STEP 
on a couple of trade missions and trade shows 
outside of Canada and have also benefitted 
from a number of seminars and market intel-
ligence reports,” Miller said. “The relationship 
has been very good and it has definitely helped 
us gain access to new markets and market 
information that otherwise would have been 
much more difficult for us.”

As Free Form heads in into its 30th year, 
the company is excited at what it has accom-
plished but continues to look to the future. 

“Free Form will continue on the same path 
we have been building on and this will include 
expanding and developing products in all our 
market categories,” Miller said. “We are also 
continually looking at new markets that we can 
expand our current products into, as well as 
new products that we could create for new 

markets.  At this time we are working towards 
expanding our metal fabrication and tooling 
area and our assembly space to further cap-
ture opportunities as they arise.”  
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THROUGH A BUSINESS acquisi-
tion, Dunkley Lumber Ltd. has returned to its 
Saskatchewan roots.

In early 2019, British Columbia-based Dunk-
ley Lumber acquired one sawmill/planer mill 
operation in both Saskatchewan (Edgewood 
Forest Products in Carrot River) and Alberta 
(Foothills Forest Products in Grand Cache). 
The Dunkley family, who founded the compa-
ny in 1951, had previously run a planer mill in 
Carrot River, including a nearby sawmill. 

After moving its operations from Carrot River 
to BC and starting Dunkley Lumber, the family 
owned and operated a sawmilling facility near 
the community of Hixon for over 25 years be-
fore selling the mill to the Novak family in 1977. 
The Novaks have since grown and improved 
the operation, making it among North Ameri-
ca’s largest single sawmill/planer operation.

“It’s an exciting story,” said Ron Dunn, vice 
president of fibre and corporate development 
with Dunkley Lumber. “On our last trip out we 

actually had a chance to visit the old planer mill 
site.”

The mill operation Dunkley Lumber is taking 
over in Carrot River has been around for many 
decades, although the name and leadership 
team behind the organization has changed 
numerous times. There have been a myriad of 
different owners, including government agen-
cies, over the years. Dunn noted that Dunkley 
Lumber was looking to diversify and identified 
Edgewood as a positive prospect.

“What really stood out was the timber supply 
opportunities and sustainability of the opera-
tion,” Dunn said. “As a family company, Dunk-
ley focuses on building really excellent rela-
tionships with employees and Edgewood has 
had that over the last number of years.  We’re 
looking to ensure that Edgewood remains a 
productive and enjoyable workplace. We’re 
also committed to providing safe and healthy 
working conditions and promoting a strong 
safety culture within the company. There’s a 
very stable and an exciting future ahead for the 

people who work at the mill in Carrot River.”
The Edgewood operation encompasses a 

large area in northeast Saskatchewan includ-
ing both the Pasquia Porcupine and Prince 
Albert Forest Management areas, employing 
around 160 people.

The mill has an annual production capac-
ity of 150 million board feet per year of SPF 
(Spruce-Pine-Fir) stud lumber and boards.  The 
operation produces four and six-inch widths 
and in lengths ranging from six to nine feet. 

Since 2009, more than $30 million has been 
invested to improve the Edgewood Mill. This 
includes a new $25 million saw line that was in-
stalled in 2016. Dunn noted that Dunkley Lum-
ber is committed to building on this progress.

“Dunkley will continue to upgrade and make 
sure the mill is competitive so even if there are 
down cycles in the lumber market, the opera-
tion can be sustained,” Dunn said. “It’s a global 
marketplace and we need to be efficient oper-
ators in order to continue operating. Dunkley is 
viewed as a very efficient operator in B.C. and 
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many of those opportunities for efficiency will 
be brought into Saskatchewan.”

At Edgewood, sustainably managing for-
est operations has always been a high prior-
ity. Dunn said this philosophy aligns with the 
values of Dunkley Lumber, which considers 
stewardship of the forests under the compa-
ny’s management to be one of its primary re-
sponsibilities.

Dunkley Lumber has achieved certification 
under the Sustainable Forestry Initiative® 
(SFI®) program. SFI is a comprehensive set 
of principles, objectives and performance 
measures that, when met, ensure the timber 
resource can be grown and harvested in per-
petuity while at the same time maintaining the 
long term protection of wildlife, biodiversity, 
soil and water quality.

Dunkley is also a participating member in the 
Western Canada Sustainable Forestry Initiative 
Implementation Committee (WCSIC). The WC-
SIC has developed programs to promote and 
assist in the implementation of sustainable for-
est management practices within the purchase 
wood program.

“We believe the forests should be healthy 
and productive for generations to come,” Dunn 
said. “By retaining a positive environmental 
balance, the forest will continue to provide 
economic and social benefits for our company, 
our employees and our communities.”

Dunn noted that the safety of the Edgewood 
operation will also be a priority for Dunkley 
Lumber. He said the company focuses on tak-
ing all reasonable care to prevent work relat-
ed accidents through recognition, evaluation, 
control and, wherever possible, the removal 
of hazards. The company conducts employee 
orientations with an emphasis on safety, com-
municates health and safety responsibilities, 
and works hard to identify workplace hazards 
and take timely corrective action.

“It is a responsibility of each and every em-

ployee to promote a safe and accident free 
working environment at Dunkley Lumber,” 
Dunn said.

Edgewood caters strongly to the U.S. Mid-
west construction markets --  this area ac-
counts for around 80 per cent of the compa-
ny’s customer base. The company also has 
some customers throughout Western Canada 
and in Ontario.

When it comes to its exporting process, 
Edgewood has relied on its membership with 
STEP over the years. Dunn said the new lead-
ership shift at Edgewood will not change what 
has been a productive relationship. 

“Edgewood has been really happy with 
STEP over the years,” Dunn said. “I’ve person-
ally been involved on trade missions with STEP 
and as a company we’ve taken the opportunity 
to access research about bioenergy opportu-
nities. Certainly the trade mission and global 
buyers’ opportunities we have taken advan-
tage of have been invaluable.”  
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Roxana 

COSTA
STEP Staff Profile

Economics is key   
to understanding the 
interplay between firms  
and industries.

“
”
BY: JONATHAN HAMELIN

MANY SASKATCHEWAN COMPANIES have the 
potential to reach global marketplaces with their products and services. 
As a Market Intelligence Specialist with STEP, Roxana Costa plays a key 
role in helping these organizations reach their potential. 

“I have come to realize how much Saskatchewan has to offer and the 
opportunities that exist in the global market,” Costa said. Costa gathers 
relevant information from a company’s external environment and pro-
vides that information to STEP’s member. She collects data, analyzes 
it and provides a recommendation. “Our reports are meant to provide 
business leads and eventually, consummated deals.”

“Making good decisions is essential for operating a successful busi-
ness” Costa said. “I am a believer that business decisions are only as 
good as the information that they are based on.  We know that com-
panies need to arm themselves with current, accurate, relevant, and 
actionable information.  This is where our work comes in as our Market 
Intelligence Unit works to ensure they have the most relevant and cur-
rent information available.”  

Costa noted, “All of our reports are customized, tailor made for the 
member, and are based on their specific needs.  Members of all sizes 
request our services and I find that resource-strapped members really 
do rely on and applaud this service.”  

“We focus our service delivery on secondary research and when it 
is feasible, we supplement this content with primary research.  Since 
joining the organization, I can see that STEP is well equipped to supply 
intelligence services, as we have access to a lot of database subscrip-
tions and industry resources. This information is coupled with feedback 
from our experienced trade staff who work closely with members both 
provincially and in market.  

For Costa, an added bonus of tracking down this information for 
STEP members is that she gets to learn something new every day. She 
has performed research for industries including technology, agri-value, 
manufacturing and mining. She said every company typically has a dif-
ferent need and this adds variety to her day. “I love the diversity - such 
a wide range of topics - everything from reports focusing on market 
assessments/overviews, competitive intelligence/analysis, customer/
company intelligence, political risk analysis as well as tariff and regula-
tory information to name a few.”

Costa immigrated to Canada from Romania in 2002. She had the op-
portunity to attend high school in Saskatchewan and said she “quickly 
grew to love Saskatchewan.” She feels very fortunate to work in an 
environment that has a positive impact on the province’s economy.

Prior to working for STEP, Costa spent three years as a Project Ad-
ministrator for Clifton Associates, a STEP member. She then completed 
her Bachelor of Business Administration degree and earned a Public 
Relations Certificate from the University of Regina. During this time, she 
took numerous economics classes and developed a passion for the 
field. 

“Economics is key to understanding the interplay between firms and 
industries,” Costa said. “That really drove me to apply for the Market 
Intelligence position at STEP. It’s exactly what I’m passionate about.”

When Costa isn’t seeking out market intelligence information for 
companies, she’s looking for the next adventure. Costa spends a lot 
of her downtime on hiking trails in Saskatchewan. “There are a lot of 
trails in Saskatchewan that are absolutely beautiful,” she said. “I love to 
take the time on the weekends to do some hiking around Regina and 
up north Saskatchewan. I love golfing and spending time with family 
as well.”  
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STEP Pre Market Membership Category Offers . . . 
   

▪ Customized services designed for start up/near export ready Saskatchewan companies  
▪ Services are tailored to enterprises who are not currently involved in export, are pre-commercialization, but have the 

product or service offerings, resources, and commitment to initiate and pursue international markets 
▪ Service offering is ideal for new to exporting enterprises who are aggressively seeking new business opportunities 
▪ Suite of customized pre market membership services are available at reduced membership investment fees  

 
STEP Pre Market Membership Category - Summary of Services  

▪ Access to advice and guidance from STEP staff on markets and market development 
▪ Access to STEP Market Studies and Exporting Guides 
▪ Access to Pre Market Funding Program* 
▪ Attendance at STEP Seminars, Trade Conferences, and Networking Events at member rates 
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▪ Subscription to STEP’s Global Ventures Magazine* 
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Please visit www.sasktrade.sk.ca for additional Pre Market Membership Category service offerings, 
benefits, and information. 

 

STEP Pre Market Membership Category Offers . . .  

• Customized services designed for startup/near export ready Saskatchewan companies 
• Services are tailored to enterprises who are not currently involved in export, are pre-commercialization, but 

have the product or service offerings, resources, and commitment to initiate and pursue international markets

• Service offering is ideal for new to exporting enterprises who are aggressively seeking new business 

opportunities

• Suite of customized pre market membership services are available at reduced membership investment fees 

STEP Pre Market Membership Category - Summary of Services 
• Access to advice and guidance from STEP staff on markets and market development

• Access to STEP Market Studies and Exporting Guides

• Access to Pre Market Funding Program*

• Attendance at STEP Seminars, Trade Conferences, and Networking Events at member rates

• Corporate Profile in Sector Directories - STEP’s Global Ventures Magazine*

• Corporate Profile on STEP’s Corporate Website - Link to Members’ Site

• Customized Market Research Reports -  

Secondary Research - twenty-five (25) hours  

per year with an additional fee for service  

option available thereafter

• Networking and business development opportunities

• Subscription to STEP’s Global Ventures Magazine*

• Discounted membership investment available for a 

one (1) year period 

• Pre Market Membership Category is limited to 

new STEP memberships 
* Subject to availability.

Please visit www.sasktrade.sk.ca for additional 
Pre Market Membership Category service 
offerings, benefits, and information.

PRE MARKET MEMBERSHIPNEW




